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A high-visibility, 301,000-square-foot 

industrial park is being planned for 27 
acres at Interstates 70 and 225 in Denver.

Mountain West Business Center, on I-70 
directly north of the I-225 interchange,  will 
consist of 10 for-sale, small-user buildings 
and two buildings for lease to tenants from 
7,000 to 89,000 sf.

“It’s a visible site from I-70, and that 
was part of the reason we picked the site,” 
said Ryan Tidemann, acquisitions director 
for developer Mountain West Industrial 
Properties. The property, which will offer 
signage, also stood out from other sites the 
company looked at because of its proximity 
to the largest industrial parks in the Denver 
metro area, as well as access to I-70 via 
Peoria Street, he said.

The development is being driven by leas-
ing momentum and positive net absorption 
in Denver’s industrial market, Tidemann 
added. 

“We have properties in other markets, 
and Denver was probably the last to come 
out of the recession and to really see some 
positive leasing. We just felt like we should 
try to get on the front end of the curve and 
build some new product, and we felt there 
was enough demand to warrant that,” he 
said.

The park will be Mountain West Industrial 
Properties’ first development to include for-
sale product.

“We think that the for-sale market is in its 
infancy in Denver and will continue to be 
more popular as we go forward. Building 
into that made sense to us,” Tidemann 
added.

Mountain West Industrial hopes to com-
plete entitlements and begin construction 
by April 1, which would enable it to deliver 
product next fall. It plans to build the build-
ings in unison, regardless of preleasing and 

sales.
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New industrial park planned at I-70, I-225

Ware Malcomb is designing product at Mountain West Business Center.


